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The story behind natural gas prices

You’ve probably seen the ban-
ner headlines about natural gas
rate increases. While there’s truth
in these headlines, there’s a lot
more to the story . . . including the
prospect of good news from falling
wholesale gas prices.

Here are some things to know
about natural gas prices and NW
Natural’s rates:

Natural gas prices were unusu-
ally high during the first half of
2008. In July of 2007, gas cost $7
per 1,000 cubic feet. By mid-July
of 2008, the same amount cost $13.
Because of this, utilities nationally
are raising rates between 10 and 50
percent.

Each fall, NW Natural and other
Northwest utilities adjust their
rates up or down to correspond
with the prices they pay for gas.
Last year, prices went down, and
NW Natural lowered its rates. This

year, the company will raise its
rates to cover higher gas costs.
NW Natural does not mark
up the cost of the gas com-
modity. It will not make
a profit on this fall’s
rate increase.
Since mid-July,
wholesale gas prices
have fallen dramatical-
ly — down to nearly $9 per

N g

gas bill is in two parts: commodity
and transportation costs, cov-
ering the cost of natural gas
and pipeline charges; and
the base rate, which in-
cludes pipeline main-
tenance, customer
service, safety
inspections and
other services.
Currently, commodity

1,000 cubic and trans-
feet by the = porta-
end of July. t I tion costs
wsuy NW O Natural oo
will con- about

tinue to lock in gas prices through
the summer. If prices keep falling,
so will NW Natural’s purchased
cost of gas — which means the
company’s rate increase could be
substantially smaller than origi-
nally predicted.

It’s important to note that your

68 percent of your bill. So NW
Natural is doing whatever it can to
keep the remainder of the bill from
growing. That’s why the company
recently went through a major re-
structuring. Today, it operates with
about 10 percent fewer employees
than it did two years ago.

NW Natural’s success as a busi-
ness is tied to its growth. High
rates make this growth much hard-
er to achieve. So the company
continues to streamline its opera-
tions and operate more efficiently
in an effort to offset the rate impact
of high gas prices.

The company also is looking
ahead. NW Natural’s leaders be-
lieve that affordable energy in the
future will rely on the ability to
tap into diverse and abundant sup-
plies of natural gas. Whether that
gas comes from the Rockies, from
Canada or from the Pacific Rim,
natural gas will be essential to the
continuation of a robust economy
at a time when the nation is com-
mitted to fighting climate change.

To read more about NW Nat-
ural’s positions on natural gas
prices, supply and demand, visit
nwnatural.com.

LaLiberte to

Renowned home building industry
expert and public speaker Mark LaLib-
erte visited Portland in July to talk with
builders about the advantages of sus-
tainable construction.

Arecognized industry trainer, author
and consultant with more than two de-
cades of experience, LaLiberte’s public
appearances usually focus on help the
building industry learn to build better
homes and better businesses.

His appearance at Medallion In-
dustries, sponsored by Medallion and
Marvin Windows, was one of nine
stops on a three-day tour of the Pacific
Northwest.

During his opening remarks to a
packed room of industry professionals,
LaLiberte noted that most housing mar-
kets around the country are in far worse
condition than Portland’s, but he added
that the current downturn includes some
good news that many media outlets are
failing to notice.

“Sales are down everywhere,” he
said. “But people are still getting mar-
ried, still having kids. This means there
is plenty of pent-up demand for hous-
ing. The market is going to come back
soon enough. The real question for all of
us is, what will buyers want?”

Instead of a detailed, technical con-
versation about green building tech-
niques, LaLiberte offered ideas to help

builders and subcontractors take a new
look at green building from a business
perspective. With the continued growth
of the American population expanding
at approximately 15 percent annually
and energy costs spiking everywhere,
he said energy efficiency is not a fad
— it will come to impact every facet of
our lives is going to become the norm
instead of the upsell for home builders
in the very near future.

“America’s present course simply
isn’t sustainable, and people are starting
to realize it,” he said. “Consider that,
over the past 20 years, the percentage of
homes in Oregon with air conditioning
has gone from 20 percent to 80 percent.
Americans are using three times the
amount of energy per person of any
country in the civilized world. But cus-
tomer’s preferences are changing, and
we need to be in front of the change.”

He encouraged builders to become
more educated about sustainable build-
ing practices, but said it is even more
important for builders to listen to their
clients.

“It doesn’t matter what you think of
green building,” he said. “What matters
is what your clients think of it. People
today want a home to be aesthetically
pleasing and comfortable, sure. But, in-
creasingly, they want their home to be
energy efficient, durable and respectful
of the environment. And that is what
green building is really all about.”

LaL.iberte discussed a long list of
products and techniques on the market
today that not only save energy but
boost a home’s performance. He en-
couraged builders to look critically at
everything they do when constructing
a home - from savvy site planning that
allows a home to make best advantage

builders: Green will be the new standard

of the sun, to the size of air conditioning
units, to ventilation systems and energy
efficient appliances.

“This is about building great homes,
plain and simple,” he said. Toyota did
this with automobiles. They listened to
customers and just built great cars. That
was their standard, and adopting that
standard put them on top of the auto
industry.”

Several of the builders in attendance,
including Vern Malen of Legend Cus-
tom Homes and several other Legend
staff, observed that LaLiberte — whose
office is in Minneapolis — demonstrated
atremendous understanding of Oregon’s
local building practices and challenges.

That, as well as delivering engaging
public dialogue, is LaLiberte’s trade-
mark. He addresses nearly 10,000 build-
ers annually, speaks to groups around
the world, and noted in his opening
remarks that he averages 150,000 air
miles each year.

His ultimate message to Portland
builders was to embrace the coming
changes in the industry and be leaders in
the sustainable construction movement.

“This Is a business case, not an en-
vironmental case,” he said. “And it is
our industry to change. We can leave it
to Salem, or we can take care of it our-
selves.”
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Twenty Questions with
Drake Butsch

Fishing, politics and people. These
are what make Drake Butsch, the
chair of this year’s Street of Dreams,
tick.

Butsch was born and raised in
Newport, Oregon. He attributes his
love for fishing and the great out-
doors to memories of boating with
his dad—rod in hand—and trying to
bring in the ““big one.”

Although this “Made in Oregon”
man originally wanted to be a priest
or firefighter, he was quickly drawn
into the world of politics by his fa-
ther, an active community leader who
served as a state representative, city
commissioner and mayor. Butsch
worked as a Congressman’s assistant
for a short time before becoming a po-
litical consultant.

In 1996, he continued his love af-
fair with politics as the HBA's Direc-
tor of Government Affairs. Butsch
spent seven years fighting off SDC
increases before transitioning into his
current position as the Manager of
Builder Services for First American
Title.

In addition to his day job, Butsch
serves as the Oregon Representative to
the NAHB and has chaired the HBA’s
Political Action Committee for several
years. He also has two children and is
getting married in a few months.

Business Basics

Education: | have an associate’s de-
gree from Spokane Falls Community
College.

How’d You Get Started: | worked
as a political consultant for Oregon
Congressman Denny Smith in the late
80’s and early 90’.

Secrets to Success: Being an active
member of the HBA. This has opened
many doors for me throughout my ca-
reer. It’s not what you know, it is who
you know that matters.

Measuring Success: | have two kids
and a fiancé. If | can keep those three
people in my life happy, then I feel |
have succeeded.

Business Mentors or Heroes: My
dad. He served the public in every
possible capacity. | learned all about
customer service from working with
him. At his pharmacy, people would
bring in lists and we’d do all the shop-
ping for them. You just don’t see ser-
vice like that anymore.

See 20 QUESTIONS/ page 18

The HBA Career Center connects
ypu with qualified job seekers.
b providers who post jobs in
e next 30 days will receive 20
percent off. The discount code
is “newemployer.” Go to www.

homebuildersportland.org for
more details.
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MEMBERSHIP TYPE MEMBER NAME BUSINESS CATEGORY CONTACT SPIKE

Builder

Builder

Builder

Associate

Associate

Associate

Associate

Associate

Associate

Associate

Associate

Associate

Associate

Associate

Associate

Associate

Associate

Associate

Associate

Associate

Affiliate

Building Green Council

Building Green Council

Building Green Council

Building Green Council

Building Green Council

Building Green Council

Building Green Council

Building Green Council

Building Green Council

Building Green Council

Building Green Council

Emmert International
11811 SE Hwy 212, Clackamas, OR 97015

JP Development, Inc.
10940 SW Barnes Rd., Unit 125
Portland, OR 97225
jpdevelopmentinc.com

Silvertree Builders Northwest, Inc.
PO Box 771, Sherwood, OR 97140

Greenblock
36703 SE Sunset View Rd., Washougal,
WA 98671
www.greenblock.com

MOD Inc.
4110 SE Hawthorne #323, Portland, OR
97214
themodcorp.com

Rigid Plumbing, Inc.
PO Box 345, Forest Grove, OR 97116

Coulee Concrete Designs
15832 SW Upper Boones Ferry Rd.
Lake Oswego, OR 97035
couleeconcrete.com

Crow Framing Solutions Inc.
13909 NE 8th St., Vancouver, WA 98684

funnelbox inc.
712 Main St., Oregon City, OR 97045
funnelbox.com

Haven Spas and Pools, Inc
10560 SE Hwy 212, Clackamas, OR 97015

Home Show America
1165 E. Ustick Rd., Meridian, ID 83642

International Management Solutions
5050 S.E. Alii Court, Milwaukie, OR 97267
www.IMS-SIMOR.com

Outdoor Lighting Perspectives
1214 S. Sycamore St., Canby, OR 97013
www.outdoorlights.com

Pacific NW Real Estate Group
1125 NW 9th Ave, Suite 107, Portland,
OR 97209

Sylvan Signs
8550 SW Apple Way, Portland, OR 97225
sylvansigns.com

Precision Countertops
PO Box 387, Wilsonville, OR 97070
www.precisioncountertops.com

Accurate Insulation
10165 Commerce Circle #E, Wilsonville,
OR 97070

Bailey's Electric
PO Box 1417, Hillshoro, OR 97123
baileyselectricllc.com

Harper Houf Peterson Righellis Inc.
12901 SE 97th Avenue, Suite 180
Clackamas, OR 97015
www.hhpr.com

LaborWorks of Oregon, LLC
10387 SE Main St., Milwaukie, OR 97222
www.laborworks.com

JP Framing, Inc.
10940 SW Barnes Rd., Unit 125, Portland,
OR 97225
jpdevelopmentinc.com

Alan Mascord Design Associates Inc.
1305 NW 18th Ave, Portland, OR 97209
www.mascord.com

Bailey's Electric
PO Box 1417, Hillshoro, OR 97123
baileyselectricllc.com

Breeding Construction, Inc.
PO Box 549, Newberg, OR 97132
www.breedingconstruction.us

Community Management Inc.
2105 SE 9th Ave., Portland, OR 97214
Www.communitymgt.com

Contract Furnishings Mart
14160 SW 72nd, Suite 110, Tigard, OR
97224
www.cfmfloors.com

Craftsman Homes Group LLC
4250 SW 86th Ave., Portland, OR 97225
www.craftsmanhomesgroup.com

Earth Advantage Inc.
16280 SW Upper Boones Ferry Rd.
Portland, OR 97224
www.earthadvantage.org

First Tech Credit Union
PO Box 4201, Beaverton, OR 97076
www.firsttechcu.com

Gary’s Vacuflo Inc.
9015 SE Flavel, Portland, OR 97266
www.garysvacuflo.com

Interworks, LLC
PO Box 14764, Portland, OR 97293
www.interworksllc.com

Jordan Schrader Ramis PC
PO Box 230669, Portland, OR 97281
www.jordanschrader.com

2840 - Developers - Land

4210 - General Contractor

6320 - Remodelers

3235 - Energy Efficient Products; 4760 - Insulation
Products

4320 - Graphic Designers

6000 - Plumbing Contractors

2340 - Concrete Flatwork/Decorative; 2600 - Counter Top
Suppliers & Installation

4040 - Framing Contractors; 4210 - General Contractor

5350 - Marketing; 8160 - Video Services

4680 - Hot Tubs & Spas; 7280 - Stoves - Wood Pellets
or Gas
5350 - Marketing

2270 - Computers - Consulting

5245 - Lighting - Outdoor; 5272 - Low Voltage - Outdoor
Lighting

3555 - Financial Institution; 6240 - Realtors

7000 - Signs

2600 - Counter Top Suppliers & Installation

4720 - Insulation Contractors; 4760 - Insulation Products

3080 - Electrical Contractors

3280 - Engineers & Surveyors; 4960 - Landscape
Architects

3220 - Employment Agency; 7600 - Temporary Employ-
ment Agencies

4040 - Framing Contractors

1480 - Architects; 2767 - Designers - Home; 2910 -
Drafting & Blueprints

3080 - Electrical Contractors

6320 - Remodelers; 6330 - Remodelers - Commercial

6150 - Property Maint./Surface Cleaning; 6160 - Property
Management

3920 - Floor Covering/Carpet/Vinyl; 4840 - Interior
Designers

1850 - Builders - Custom; 6320 - Remodelers

2485 - Consultants - Energy

2650 - Credit Union; 5160 - Lending Institutions - Mort-
gages

4870 - Ironing Centers; 8120 - Vacuum Systems

6320 - Remodelers

1620 - Attorneys - Land Use/Environmental; 1630 - At-
torneys - Real Estate

Terry Emmert
503-655-7191

Jim Proebstel
503-350-0409 FAX: 503-643-4125

Steve Gersch
503-625-1681 FAX: 503-625-1681

Dan Smith
360-909-4498 FAX: 360-216-2032

Hans Messerschmidt
503-329-1209

Thomas Pearson
503-357-6897 FAX: 503-357-6897

Janet Creasy
503-914-5993 FAX: 641-587-5723

Davin Crow
360-713-2417 FAX: 360-883-0704

Robb Crocker
503-595-5901 FAX: 503-595-5908

Stephan Drapeau
503-655-9440

Ryan Buhler
208-447-6202 FAX: 208-577-6914

Wendy Van Vechten
503-516-5959

Matt Meredith
503-263-4900 FAX: 503-263-4911

Marc J. Dooley
503-287-0172

John Rhoads
503-546-7993

Michael Schwarz
503-692-6660

Dan Krsek
503-646-9432 FAX: 503-646-8453

Marshall Bailey
503-681-8899 FAX: 503-681-9911

Robert W. Price
503-785-1131 FAX:503-785-1141

Kristy Campbell
503-542-4242 FAX: 503-718-0205

Jim Proebstel
503-350-0409 FAX: 503-643-4125

Gary Higginbotham
503-225-9161

Marshall Bailey
503-681-8899 FAX: 503-681-9911

Tim Breeding
503-538-7380 FAX: 503-554-1548

Kaye Youngren
503-233-0300 FAX: 503-233-8884

Steve Frazier
503-542-8906 FAX: 503-542-8951

Thomas R. Payne
503-292-0474 FAX: 503-297-6926

Duane Woik
503-968-7160 FAX: 503-968-6160

Robin Helt
503-350-3396 FAX: 503-526-3298

Gary Phillips
503-775-2042 FAX: 503-775-5255

Debbie Kitchin
503-233-3500 FAX: 503-233-1383

Justin Gericke
503-598-7070 FAX:503-598-7373

Curt Nelson
Quadrant Systems

Nate Bond
Parr Lumber Company

Jon Nordby
Nordby Design Studio Architecture &
Interiors LLC

Luke Morley
Lakeside Lumber

Tom Skaar
Pacific Western Homes Inc.

Heather Stinson
Consolidated Supply Co.

Jeff Haggart
Haggart Luxury Homes

Kimberly Wheeler
MBank

Terry O’Loughlin
0’Loughlin Trade Shows

Tom Skaar
Pacific Western Homes Inc.

Jim Fisher
Jim Fisher Roofing & Constr., Inc.

Curt Nelson
Quadrant Systems

Kimberly Wheeler
MBank

Ed Marckx
Wellmade Homes LLC

Jeff Fish
Fish Construction N.W. Inc.

Kimberly Wheeler
MBank

Ernie Platt
Ernest E. Platt & Associates

Nate Bond
Parr Lumber Company

See NEW MEMBERS/ page 17

TOP RECRUITERS

SPIKE!
Congratulations to our Spike
recruiters for June!

How they earn points: When a current member recruits a new
primary member (full membership) they receive one (1) point. Each
time the new member renews their membership in the coming years, the
current member receives half (5) points. Each recruitment of an affiliate
or Remodelor's Council member adds half (5) a point and renewal of

affiliate or Remodelor's Council adds a quarter (.25) of a point.
£
&
2 I
MEMBER NAME 3 2
Spike Candidates
Wade Anderson 1 205
Carii Clawson 2 25
Mike Hillier 2 3
Bryan Kuhn 1 1
Frank Lambert 1 2
Suni Miami 1 15
Scott Ongley 1 15
Rick Prouls 2 2
Steve Pruitt 22
Paul Scardino 2 2
Dave Stewart 2 2
Spike Members
Jim Anderson 3 2
Sherrie Brown 4 205
Lance Cheeley 2 9
Louise Farrar Wagner 2 1905
Victoria Garcia 2 2
Dennis Sackhoff 1 16
Life Members
Roy Abramowitz 1 573
Mike Arnett 3 5775
Fabienne Augustine 1 3025
Marilyn Bentley 7 110
Linda Beymer 2 12825
Steve Brown 1 31075
Phil Damiano 1 66
Ray Derby 1 33025
Gary Ehrig 1 83.75
Jim Fe ild 3 675
Karl Finkelnburg 4 170
Steve Frazier Jr 1 885
Nancy Gregg 1 27
Tracy Hankins 1 405
Steve Heiteen 3 7125
David Hubbs 1 1915
Rudy Kadlub 1 38875
Tom Kelly 2 228.25
Jerry Koberlein 3 B375
Michelle La France 3 11425
Claire Loranger 1 235
Edy Mccartney 1 40
Ruth McCulloch 4 37
Luke Morley 5 124
Dave Nachreiner 1 28
Susan Nellor 5 52
Curt Nelson 1 130.75
Joe Ness 3 62.5
Roger Neu 1 725
Gary Phillips 1 28475
Ernie Platt 3 23325
Tim Roth 6 599.25
Joy Schmieg 1 435
Tom Skaar 6 485
Steve Smelser 1 1515
David Tangvald 2 1345
David Vangordon 1 200.25
Kimberly Wheeler 4 112
Duane Woik 1 30
Lee Zajic 3 136
Kent Ziegler 1 45
Spike 100
Mike Arnett 166.25

CONTINUED ON PAGE 18
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30-40 Years
Suburban Door

20-30 Years

Hall’s Heating & A/C

Disdero Lumber Company

R. Newton Crawford Inc.

Bank of America Home Builder Division
Craytor Construction Inc.

Edelen Custom Doors & Windows
Rumbold Heating & Air Conditioning Inc.
John Wassmer Construction

Howard’s Const. Clean-up & Final Clean

10-20 Years

Final Phase Cleaning Inc.

Anctil Plumbing Inc.

Precision Contracting Inc.

BASCO

iLevel by Weyerhaeuser

Eastside Remodeling & Construction
Olberg Construction Inc.

American Sani-Can

5-10 Years
Windermere/Realty Group
Skreen Construction

NW Natural

Providence Builders

Best Way Masonry and Repairs
E. J. Cassella & Associates
Interior Focus

Taylor Davis Homes Inc.
The Lazy HW Inc.

Entrance Door & Glass Co.
White Lightning Electric Inc.

1-5 Years

Veenhuizen Painting Inc.

C & L Custom Kitchens & Baths Inc.
MARCO - Ideas Unlimited, Inc.
Derek L. Brown & Associates Inc.
TJ Trepanier Construction LLC
SynLawn of Oregon

CMT Construction Mapping Team
Versatile Sash & Woodwork Inc.
Tualatin Auto Body

Miller Nash

Ticor Title Insurance

Surface

Hines Siding & Remodeling, Inc.
MJT Custom Homes LLC

Integra Remodeling and Construction Inc.
Specialized Construction Solutions Inc.
Dimensional Millwork

Lucky Distributing

Steward Construction Corporation
TerraFirma Foundation Repair, Inc.
Greg Larson Construction

Newberg Ford

The Hasson Company

WoodView, Inc.

Cut No Corners LLC

Portland Area Radio Council

Brinks Home Security

AUGUST RC MONTHLY

MEETING SPONSOR

Standard TV & Appliance has
been a Portland landmark since
1947, when it was founded as
Standard Refrigeration by Clem-
ent and Hazel Gander. In 1952,
they opened the well-known
storefront on SE Woodstock and
lived in a small house attached to
the business. After many expan-
sions and remodels, Standard out-
grew the Woodstock store and
relocated. It is now on SE 82nd
Avenue and bears the distinction
of being the largest appliance
showroom in the Northwest.

Since its inception, the com-
pany has grown to over 350
employees and currently has lo-
cations in Portland, Beaverton,
Tigard and Bend. To this day, it
remains Oregon-based and fam-
ily-owned.

Standard sells appliances
by top manufacturers, along
with mattresses, electronics,
big screens, home theaters and
more. Standard’s mission is
to provide customers with the
highest level of service at the
lowest price as fast and effi-
ciently as possible in hopes of
providing total satisfaction.

BUILDING THE BUSINESS 17
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MEMBERSHIP TYPE MEMBER NAME BUSINESS CATEGORY CONTACT SPIKE

Building Green Council

Building Green Council

Building Green Council

Building Green Council

Building Green Council

Building Green Council

SR Design 3280 - Engineers & Surveyors; 4960 - Landscape Archi-
Building Green Council 8196 SW Hall Blvd. #232, Beaverton, OR 97008 | tects; 5100 - Land Surveyors; 5880 - Planners - Land &
www.srdllc.com Community

Building Green Council

Building Green Council

Building Green Council

Remodelers Council

Remodelers Council

Remodelers Council

Remodelers Council

Sales & Marketing Council

MARCO - Ideas Unlimited, Inc.
12725 SW 66th Avenue, Suite 104,
Portland, OR 97223
www.marcopdx.com

Neil Kelly Design/Build Remodeling
804 N. Alberta, Portland, OR 97217-2502
www.neilkelly.com

Panel Source, Inc.
111 SE Douglas St., Ste. D, Newport, OR 97365
www.Panel-Source.com

Portland Development Commission
222 NW 5th Ave., Portland, OR 97209
www.pdc.us

Quadrant Systems
437 SE Martin Luther King Blvd.,
Portland, OR 97214
www.quadrantsystems.net

Smarty Pants Web
333 South State St. Suite V #111
Lake Oswego, OR 97034
www.heysmartypants.com

Verde Homes
PO Box 1188, Lake Oswego, OR 97035
www.verde-homes.com

Woodinville Lumber
3550 Crocker Ave., Longview, WA 98632

WRG Design Inc.
5415 SW Westgate Dr. #100,
Portland, OR 97221
wrgdesign.com

Coulee Concrete Designs
15832 SW Upper Boones Ferry Rd.
Lake Oswego, OR 97035
couleeconcrete.com

JP Development, Inc.
10940 SW Barnes Rd., Unit 125,
Portland, OR 97225
jpdevelopmentinc.com

Precision Countertops
PO Box 387, Wilsonville, OR 97070
Www.precisioncountertops.com

Silvertree Builders Northwest, Inc.
PO Box 771, Sherwood, OR 97140

Pacific NW Real Estate Group
1125 NW 9th Ave, Suite 107, Portland, OR 97209

1160 - Advertising Specialties/Incentives; 6130 - Promo-
tional Products

1850 - Builders - Custom; 6320 - Remodelers

1965 - Building Materials; 4760 - Insulation Products

4275 - Government

4600 - Home Entertainment Systems; 6680 - Security
Products/Systems & Service

5350 - Marketing; 8490 - Website Design

1850 - Builders - Custom; 1880 - Builders - Residential

1965 - Building Materials; 5320 - Lumber/Plywood/Sid-
ing/Building Materials

3280 - Engineers & Surveyors; 5880 - Planners - Land

& Community

2340 - Concrete Flatwork/Decorative; 2600 - Counter Top
Suppliers & Installation

4210 - General Contractor

2600 - Counter Top Suppliers & Installation

6320 - Remodelers

3555 - Financial Institution; 6240 - Realtors

Tom Kelly

Carol Bonds

Steve Roper

Nancy Gudekunst
503-620-0770 FAX: 503-624-1364

503-288-7461 FAX:503-288-7464

Mindy Helms
503-376-9312 FAX: 541-574-1841

Michael D. Prothe, AIA
503-823-3277 FAX: 503-865-3764

503-234-5558 FAX: 503-236-2322

Michelle LaFrance
503-638-2449 FAX: 503-430-8458

503-469-1213 FAX: 503-469-8553

Scott Thompson
503-550-2421 FAX:503-297-5108

Mike Phipps
360-957-1833 FAX: 866-598-6626

Trina Whitman, LEED AP
503-419-2500 FAX: 503-419-2600

Janet Creasy
503-914-5993 FAX: 641-587-5723

Jim Proebstel
503-350-0409 FAX: 503-643-4125

Michael Schwarz
503-692-6660

Steve Gersch
503-625-1681 FAX: 503-625-1681

Marc J. Dooley
503-287-0172

Heather Stinson
Consolidated Supply Co.

Nate Bond
Parr Lumber Company

Ed Marckx
Wellmade Homes LLC

Jon Nordby
Nordby Design Studio Architecture &
Interiors LLC

Sherry Brown
Executive Officers Club

REMI]I]E[IBS
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Thank You!

Thank you to the following volun-
teers who came together to build the
concession deck for the NW Natural
Street of Dreams:

Jim Fisher and Crew,

Jim Fisher Roofing

Jim Feild,

Progressive Builders NW

Jeff Steffl, ProBuild

John Bishop, ProBuild

Luke Morley, Lakeside Lumber

Mark Tracy, Chelsea Audio Video

Steve Sanow, Integrity Homes

A special thanks to Jim Fisher of
Jim Fisher Roofing for chairing the
Deck Committee this year and Jeff
Steffl from ProBuild for being the
Vice-Chair.

August RC Membership Meeting

This month’s membership luncheon
is on Aug. 20 and is sponsored by
Standard TV & Appliance. The event
is at their Beaverton showroom, which
is located at 3600 SW Hall Blvd., Bea-
verton, OR 97005. Lee Hiltenbrand
from the City of Portland will present
an in-depth review of Portland code
changes that are specific to remodel-
ers. Please be considerate of our spon-
sor and RSVP to 503-684-1880.

Tour of Remodeled Homes'
10th Anniversary
The 2009 Tour of Remodeled
Homes Committee is now planning
next year’s tour, which will take place
March 14-15. Official entry packets
have already gone out, and the due
date for completed packets is Aug. 18.
This event provides a wonderful

Remodelers™ Council Corner

opportunity to showcase your profes-
sional talent. It features all types of re-
modeling projects from one room ad-
ditions to full home remodels. Please
contact Hallie Gentry at 503-684-1880
if you have any questions.

Surplus Sale at the Portland Fall
Home & Garden Show

The Remodelers Council Builders
Surplus Sale is quickly approaching.
The event will take place Oct. 2-5 in
the expanded exhibit portion of the
main hall at the Portland Fall Home &
Garden Show.

The RC is looking for materials
such as light fixtures, baseboard / trim,
plumbing fixtures, building materials,
lumber, tools, windows, doors, appli-
ances and so forth. You can drop off
your donations at the HBA during the
work week between 8:30 am. and

4:30 p.m. Please come up to the office
and ask for Hallie or Sarah.
Additionally, you may be able to
take a business deduction for your do-
nation, so make sure to talk to your tax
advisor. If you have questions or would
like a donation form, please contact
Hallie or Sarah at 503-684-1880.

Please welcome our new
Remodelers Council members:
Coulee Concrete Designs,
Janet Creasy
JP Development, Inc., J
im Proebstel
Silvertree Builders Northwest, Inc.,
Steve Gersch
Precision Countertops,
Michael Schwarz

BY THE NUMBERS: NEWLY RECORDED RESIDENTIAL
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For information on

advertising in the

Home Building News,

call Schadia
Newcombe today at
503.546.9881




18 BUILDING THE BUSINESS

Land Leads
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Multnomah County

Price: $60,000

Address: 2708 SE Palmquist Rd.,
Gresham, OR 97080

Lot Specs: 94 X 45

Square Feet: 7K-9,999

The MLS: 8068049

Present Use: Raw land

Contact: Jeffrey Haroldson
Windermere Realty Group
jeffharoldson@windermere.com
503-853-4365

Multnomah County

Price: $60,000

Address: 2708 SE Palmquist Rd.,
Gresham, OR 97080

Lot Specs: 88 X 45 X 115
Square Feet: 5K-6,999

The MLS: 8068043

Present use: Raw land

Contact: Jeffrey Haroldson
Windermere Realty Group
jeffharoldson@windermere.com
503-853-4365

Multnomah County
Price: $175,000

Address: Next to 10635 SW 40th off

SW Huber

Lot Size: 8,871 square feet
The RMLS: 8044583
Contact: Jeanne Able

Windermere Realty Group

503-703-2430

Multnomah County
Price: $175,000

Address: Next to 10635 SW 40th off

SW Huber
Lot Size: 7,422 square feet

The RMLS: 8044565
Contact: Jeanne Able
Windermere Realty Group
503-703-2430

Washington County

Price: $549,000

Address: 2760 SW 214th Ave.,
Beaverton, OR 97006

Lot Size: 1-2.99AC

The MLS: 8058750

Lot Description: Cleared, divided,
level topography

Contact: Kelly Yock

Keller Williams Realty Portland

Washington County

Price: $464,500

Address: 2820 SW 192nd Ave., Aloha,
OR 97006

Lot Size: 20K-.99AC (0.5 acres)

The MLS: 7089322

Lot Description: Private,

rolling topography, native soil

Contact: Kelly Yock

Keller Williams Realty Portland Premiere
KellyYock@kw.com
503-710-7721

If you'd like a property listed in the
Home Building News, contact Amy at
503-684-1880

20 questions: Butsch believes in customer service

Continued from page 15

Making the Call

Business Decision You’re Most
Proud Of; Deciding to work for First
American. The company is truly
focused on providing solutions for
builders instead of always being wor-
ried about risk.

One You’d Like to Have Back: |
can’t really think of any. It seems

SPIKE!

(CONTINUED FROM PAGE 16)

Roy Asbahr 115
Jack Baty 182
Marilyn Bentely 110
Linda Beymer 128.25
Patrick Bridges 1045
Jim Chapman 141.75
Paul Corso 137
Dale Deharpport 154.25
Karl Finkelnburg 170
John Godsey 1485
Don Guthrie 140.5
David Hubbs 1915
Michelle LaFrance 114.25
Barry Larson 1445
John McLeod 1135
Don Morissette 108.5
Luke Morley 124
Curt Nelson 130.5
Cliff Schilling 1545
Steve Smelser 1515
Jim Standring 191.25
David Tangvald 1345
Darrel Wallace 154.75
Kimberly Wheeler 112
Lee Zajic 136
Spike 200

Roy Abramowitz 573
Kelly Atwood 663.5
Dale Bell 396.25
Richard Brown 3435
Steve Brown 310.75
Ray Derby 330.25
Dennis Derby 2275
Richard Edwards 534
Jim Irvine 312
Rudy Kadlub 388.75
Tom Kelly 228.25
Michael Kimberling 4175
George Lorance 421
Michael Patrick 484.25
Gary Phillips 284.75
Ernie Platt 233.25
Jacob Roth Jr. 599.25
Dan Temple 3385
David Vangordon 200.25

amazing that one doesn’t immediately
come to mind. | suppose that’s a good
thing. Perhaps it is still yet to come.

Principals | Use For Big Deci-
sions: | am always looking for ways
to say “yes” to customers’ needs and
requests. If I can help a customer suc-
ceed, it helps me succeed as well.

The Best Business Advice You've
Received: All sales are relationships.

Where I've Been, Where | am Going

What | Learned From My First
Job: Customer service is the key to
good business.

First “Career” Job: | was the as-
sistant for a State Representative.

As a Kid, | Wanted to Be: Either a
fireman or a priest.

If I Weren’t Doing This, I’d Be:

Working for a not-for-profit again.

Insider Information

People Would Be Surprised to
Know: My degree is in photography.
| haven’t done anything with it for
years, but I’ve recently been getting
the itch to take it up again. The new
technology that exists is amazing.

If 1 Could Work For Free For Any
Cause/Charity, 1t Would Be: Some-

thing related to cancer or cystic fibro-
sis. My nephew has cystic fibrosis,
and | believe that more research and
funding could make serious changes
for those suffering with the disease.

Famous Words | wished I’d Said:
“No man or his property is safe when
the legislature is in session.”

I Need More Time on Weekends For:
Fishing and hanging out with the kids.

Genesis to unvell new technology at the
NW Natural Street of Dreams

Homeowners are invited to at-
tend the Genesis Home Technolo-
gies Weekend at the NW Natural
Street of Dreams on Aug. 23 and
24. Learn about the latest advance-
ments in lighting, home theaters
and control systems while touring
the homes with a Genesis repre-
sentative and stop by the John L.
Scott Resource Center to find out
how you can incorporate easy-to-
operate Genesis systems into your
own home.

Technology on display at

“Pure Innova”

(built by Haggart Luxury Homes):

* 40" tabletop touchpanel built into
the lounge table in the bar

e Lighting control with Euro-styled
keypads throughout the home

* Control system with touchpan-
els and keypads throughout the
home

* 65”7 plasma TV and surround
sound in the media room

 Media server to store and access
movies and music

* Music system throughout the
house

HVAC control

Front door intercom
Security/fire & life safety system
Phone/data/television infrastruc-
ture wiring

Technology on display at the
John L. Scott Resource Center:
* Control system for lighting
HVAC control

Security system

7" touchpanel

Surround sound system with 60”
Blu-Ray 1080p DVD player
Security camera

Music system

Since 1997, Genesis Home
Technologies has been a leader
in residential electronics sys-
tems including home theaters,
control systems, security and
infrastructure wiring. Genesis
has won 5 awards in 4 years
for their installed home theaters
and integrated homes, includ-
ing the prestigious “Electronic
Systems Contractor of the Year™
in 2006 from CEDIA (Custom
Electronics Design and Instal-
lation Association), a national
trade organization.

2009 International Builders’ Show set for Las Vegas

BRIGHTER LIGHTS

BIGGER

THE 200% INTERMATIONAL BUILDERS'
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Registration and housing ac-
commodations are now open for
the 2009 International Builders’
Show (IBS), Jan. 20-23, 2009 at
the Las Vegas Convention Cen-
ter.

The 65th Annual Convention
and Exposition features more
than 1,700 exhibitors showing the
latest and most innovative home
building products and services.
IBS also offers more than 250
educational sessions led by indus-
try experts and notable business
entrepreneurs.

Members who act quickly will
lock-in the lowest available reg-
istration fees and have a better
chance of getting a room in their
state’s assigned hotel. Staying in
the same hotel with fellow state
or local association members fa-
cilitates networking opportunities
and fosters camaraderie.

Full registration for the show
includes access to all the exhibits,
informational sessions and educa-
tional programs. The cost for full
registration is $295 for NAHB
members and $475 for non-mem-

bers who register by Nov. 7. After
that, the price increases to $425
and $575 respectively.

First-time attendees with current
NAHB memberships pay only
$100 for full registration. This of-
fer also applies to all of the mem-
bers” employees.

Members solely wishing to take
advantage of the exhibit floor may
do so for $50 if they register by
Nov. 7.

The 2009 show also comes with
a new set of options for attending
educational sessions. Registered
attendees can purchase tickets to
individual sessions for $50 or pur-
chase packages of four tickets and
get one free.

There is a fee this year for
spouses who register for exhibits
only, but with the lower registra-
tion price attendees are still paying
less than last year. Also, spouses
of full registrants will continue to
receive complimentary full regis-
tration.

For more information or to reg-
ister, go to www.buildersshow.
com.







